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After the market downturn of the mid-2000s, Jane scaled 
back her large real estate practice in an effort to find great-
er personal balance while delivering the same white glove 
service she is known for. Today, she and her business part-
ner, Natalie St. Croix, are focused on providing clients 
throughout Orange County with extraordinary real estate 
representation and unparalleled personal service. They 
are supported in this effort by a carefully selected team of 
marketing, advertising and social media specialists.

“I have built my business around my values and my mis-
sion to serve the community,” Jane says. “My company 
is based on relationships first. Buying or selling a home 
is more than a transaction. We become part of someone’s 
journey. I want to learn about a family and their business, 
their desires, hopes and dreams. Building a relationship by 
referral takes a lot of nurturing and time with the client. 
Most agents spend 50-60 percent of their time prospecting 
for new business. Since I work exclusively by referral, I’m 
able to spend that time helping my clients with their real 
estate needs, before, during and after the sale. We put our 
energy and focus on our relationships with our clients and 
how we can continue to better serve them.”

 
Jane is a full-time professional whose credentials in-

clude Certified Luxury Home Marketing Specialist (CL-
HMS) and Senior Real Estate Specialist (SRES) designa-
tions. Her breadth of knowledge and experience are vital 
to her service model and enable her to provide the same 
quality representation to clients from first-time buyers to 
savvy investors. She has thrived through both prosperous 
markets and challenging ones by maintaining a consistent 
and reliable presence in the marketplace, guiding her cli-
ents with expertise and care. 

According to Jane, it’s the little things that people ap-
preciate: answering the phone when it rings, returning 
messages in a timely manner, and doing what you say you 
will do. Her clients describe her as “an integrous agent that 
cares about her clients, (who) will design a plan taking on 
the challenges of the market to create results,” and “a one-
of-a-kind agent,” who is “very professional.”

Those who refer her services are confident in her consci-
entious follow-through. One said: “When you refer to Jane 
Tittle, you get a lot more than just selling a house. She has 
so much value and goes above and beyond to help you sell 
your home.”

Another declared: “It is such a great feeling to know 
when a referral will be treated well, and I know that feel-
ing when I refer anybody to you.”

Jane lives with her husband, two children and their two 
rescued Labs in Anaheim Hills, where her personal con-
nection with the community enhances life for her family, 
as well as the experience she creates for her clients. She is 
a member of the National Association of Women Business 
Owners (NAWBO) in Orange County and has been an ac-
tive fundraiser for charitable causes. “Every year I do a cli-
ent appreciation party, and I always involve a local charity. 
Last October, it was Working Wardrobes. We are a faith-
based family, and our faith helps to keep me grounded in 
every aspect of my life.”

When people choose a Realtor® who will walk with 
them through one of life’s most profound journeys, they 
want to know exactly who will be taking care of them. Jane 
says, “At Tittle Realty, Jane Tittle is taking care of them. 
At the end of the day, it’s my name on the sign. I made a 
commitment to name my company after myself knowing 
that everything comes back to me. When people hear my 
name, I want them to think of service with integrity.”
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When Jane Tittle, broker/owner of Tittle Realty, 
made the decision to put her name on the com-
pany, it was not a matter she took lightly. She 

knew her name would be forever linked to the public’s 
perception of her company’s integrity, professionalism and 
service. Jane has built a flourishing boutique brand that is 
synonymous with her values and driven entirely by refer-
rals from a community of satisfied clients. 

This dynamic Orange County business woman was 

born to immigrant parents and grew up in a large family 
in North OC. She learned early the importance of hard 
work seasoned with integrity, values that have defined her 
throughout her life. An industry professional since 1992, 
Jane has first-hand experience in virtually every aspect 
of real estate, from mortgage lending, to escrow, to real 
estate sales. In 1999, she opened a boutique real estate and 
mortgage company in Laguna Beach, and three years later 
was named Peak Performer of the Year among more than 
5,000 top-producing agents nationwide. 
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